Cathy Harrison (formerly Hall)
185 Honeysuckle Road, Warwick RI  02888
401-463-1743- home

401-864-4811- cell

catiaharrison@gmail.com
QUALIFICATIONS

· Extensive experience in all aspects of the wine and spirits business
· Broad knowledge of sales and market trends
· Can conquer and succeed quickly with minimal training
· Successful sales “closer”
· Great organizational skills   
· Detail oriented manager and team leader
· Long- term relationships with key account buyers, distributors and suppliers
· Fearless “cold-caller”, presenter and public speaker
· Operate budget/ P& L

· Ability to slash costs while ensuring enhancements of services

· Business and financial acumen

· Microsoft applications, DIVER and VIP proficient
PROFESSIONAL EXPERIENCE
Northeast Regional Sales Manager, 11/2013 – 08/2020
Ferrari-Carano Vineyards and Winery, Healdsburg CA             
· Sales growth in seven markets +38%/ CT, RI, MA, ME, NH, VT, All Canada
· Spearheaded and enhancement of services with new agents into 6 Canadian provinces
· Managed and directed distributors’ executive and sales teams
· Quarterly distributor review meetings
· Developed new ideas for sales trends and growth; thinking “outside of the box”
· Directives for pricing, incentives and promotional ideas

· Attain case goals and profit margins
· Visit and work in each market regularly
· Development and maintenance of portfolio with Wine.com marketing team nationally 

· Development and maintenance of portfolio with Sevenfifty.com nationally
· Action- virtual wine dinners and meetings 
Licensed Aesthetician/ Skin Therapist, 2/2008- 4/2013
Pierre R. Michaud, M.D., Warwick, RI  02886      

· Licensed Aesthetician
· Operated all laser equipment
· Performed facial and body treatments in medical spa
· Sold and maintained inventory for high end medical- grade skin care products
Senior Northeast Regional Sales Manager, 1995- 2004   
Chalone Wine Estates, Napa CA  94558/ DC, MD, DE, PA, NJ, NY, CT, RI, MA, NH, ME, VT
· Vast portfolio of domestic and imported wines
· Substantial sales growth in northeast (12 states)
· Achieved and exceeded case goals and healthy profit margins
· Represented all domestic and imported wineries in portfolio

· Maintained pricing, executed promotions and distribution methods in all markets

· Visited and worked in each market regularly

· Hosted trade and charity events, wine dinners (public speaking)
· Developed individual market strategies and concepts
Sales Manager, Ambassador Division, On Premise, 1990 - 1995  
Forman Brothers, Inc. / now RNDC, Washington DC  20019
· Successfully hired, trained and supervised 11- person sales team

· Established pricing and gross profit margins for each wine in portfolio

· Produced and executed monthly and quarterly sales promotions and incentives

· Managed all allocated wines
· Worked directly with sommeliers and wine buyers at hotels and restaurants

· Worked individually with each sales consultant in their accounts regularly

· Managed supplier and customer requests

· Organized supplier visits and trade events
· Conducted weekly sales meetings

AFFILIATIONS AND ACCOMPLISHMENTS
First professional female sommelier in Washington, DC, 1986
Member, Sommelier Society of America, 1985-1995 (tested and received Sommelier certification)

Recipient, Wine Spectator “Award of Excellence” for Occidental Restaurant’s wine list, 1990
Member, Les Dames d’Escoffier, Washington, DC and New York, NY chapters, 1990-2004
Officer, Les Dames d’Escoffier International Expansion Committee, 2004
Lecturer, L’Academie de Cuisine Culinary School, Maryland, 1989-1991
Founder and Chairperson, Women for WineSense, Washington DC chapter, 1990-1995
Member, Women of the Vine & Spirits, 2017- Present

EDUCATION

Trinity University, Washington, DC, Human Relations
International Dermal Institute, Boston

